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KBiTeHb 2021



http://grow-some.com/

XXX Be

NMuerT Big CEO 1 6u Bcioan pasae uudpu, ane smiHeHi (ANa NpocToTH i

TOUYHOCTIi MO)XkeMo NpPocTo NPonopLiiiHO)

[sAKyemo, 3a Bally yyacTtb. [1o Bac rno gonomMory 3BepTaeTbcs KomnaHia Grow-Some

KomnaHia Grow-Some — Monogui yKpaiHCbKui cTapTan, SKui poouTb...

IX K/IHOYOBMIN NPOAYKT MPUHOCUTB M XX LLIOMICAYHO | 3pocTae B cepefiHboMy Ha XX% MicsLb 0 MicaLs

KomMnaHisa mae Ha MmeTi nogBoiTn BUpy4Kky y 2021 poui

NS uboro BoHa xo4e po3LWwuMproBaT CBi NpoAYKTOBUIM NopTdenb. Bale 3aBAaHHA 3anpornoHyBaTh MOXK/IMBI BapiaHTU
pPO3BUTKY NPOAYKTOBOro noptdens



XXX Be

YmMmoBu

TanMnamH YemMmnioHarty

BumMoru Ao y4acHUKIB:
- dopMdar npeseHTaLiN

- Lo NnOBMHHI MicTUTU Npe3eHTaLii

LLlo BuUroroBnaTn? AK BUrOoTOBNATUN? Ak npoaasaTrn?

Yu 6yae Ha NpoayKT nonuT MoTpi6éHO 6a30BO NponMcAaTu NpoLuec MoTpi6HO BMPILLMTM AK Kpalle
(noTpi6éHo pocniauTN noTpe6mn BUPOOGHMLUTBA (Kpalie 3 moXknuBumu npoaaBaTu: in-store Um oHNAWH
cnoXkusauie)? NOCTAUMANIbBHUKAMMU CUPOBUHMU + TEXHIKWN) npoaaki?




NMpo KOMNAaHio



P

IcTOpif PO3BUTKY KOMNAHIi

TaliMnaiiH po3BUTKY KOMNAHii (MucTo ana saranbHoi iHpopmauii, Mmoxknueo noka)ke sakicb noBefiHKOBI
natepHu Grow-Some)

3BifIbHEHHS 3 pO60TU AK NOYATOK HEBIJOMOIO

Konaba-napTHEPCTBO 3 AM3alNHEPOM A1 CTBOPEHHS MPOAYKTY

nepLi cnpobu 3pobuTn NPOAYKT 3 riBHa i Nanuub

MepLui npoaaxi 3 NPoAYKTY 3 riBHa i Nanuub, 3a AKi NOTiM Liie I0Bro COPOMHO 6YJ10)

BUNaAKOBa, ane Ay)e KpyTa ydacTb Y iHKkybaTopi Big YEP! Ta Burpadw.

YyuacTb y akcenepadii Bia YEP! (TpuBae goci)

MepLlmin Kopn KAiEHT AKUIA NPUALLIOB 3 NPOCTOro NuTaHHsA "Kngato npesy Koprnopatam, Wwo gymaew?" - "aBHO, Tpeba
nepepobuTn BCe 3 HYNS", a NOTIM Yepes TpU AHi 3aKoxaBCs y NPOAYKT

8. Tlepexig Ba BCe TAXKIiE | HANaaKa BUPOOHULUTBA Yy rMn6uHLi, He Knesi

Nooahrowbh=



XXX

Micis KoMnaHii

Grow-Some — Le KOMMNAHis, AKa AOTPUMYETbCH TAKNX LLiHHOCTEM!...

(nokaXke Te, WO B HANPAMKY He sustainable HaBiTb AyMaTn He NOTpPiGHO)

TyT i MoXkeMo nokazaTu, WO BU HE TifIbKU NPO MiKpoOrpiH, ane "

saranom npo Bcski DIY pocnmHku gna pomy




P

NMpoaykToBun noptdenb KOMNAHIi

NlNopwukn

(kepamivHi, nepeB’sHi)

Knnumku



P

Bupoo6Hunuunnm npouec (1/3)

ETan ETan

FopLMKUN KepaMivHi

ETan

ETan

ETan



P

Bupoo6Hunumnm npouec (2/3)

ETan ETan

Fopwmnkun pepeB’aHi

ETan

ETan

ETan



P

Bupo6Hunumnnm npouec (3/3)

Kunnumkum gna BUpoLlyBaHHSA

ETan ETan ETan

ETan

ETan



P

KnieHT™ KoMnaAaHii

B2C Posnogin B2B

AnHamika npoaaXiB (KinbkicTb / goxoaun) + MoXknIMBo HABITb 3 NO3HAYMKAMMU CTPUOGKIB ANHAMIKN

(3i amMiHeHUMM undpamm)



' XXX Be

NMpouec aanyvyeHHsa KnieHTiB Ta npoaaky (1/2) -- B2C

NMopTpeT LIA

AK npopaeTre Ak pocraBnsaeTe

TyT aKkpa3 mMoXkHa 3po6UTHU AKLLEHT HA NOriCTUKYy




' XXX Be

NMpouec 3anyvyeHHsa KnieHTiB Ta npoaaky (2/2) -- B2B

NMopTpeT LIA

AK npopaeTre Ak pocraBnsaeTe

TyT aKkpa3 mMoXkHa 3po6UTHU AKLLEHT HA NOriCTUKYy




NMpo PUHOK
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3miHa noTpe6 cnokuBauis — nepexip Ao ceBigomMmoro
cno)XBAHHA...

Axkunnco rpadik Akicb iHCcanTm



P

OvHaMiKa pUHKY AOMALUHIX POCNMVHOK AN BUPOLLYBOHHSA B
YKpaiHi Ta cBIiTi???

LLlo y cBiTi

Mpadik + iHcanTmn
LLlo B YKpAQiHi

(TYT yMacHukm amoXkyTb nocnarucs

Ha Te, Wo YKpaiHa saBkaun poraHsae

i AKW,0 B CBiTi pyxaeTbcs, TO i B HAC
cKopo éyne)

Fpadik + iHcanTmn



P

NMpamMi KOHKYPEHTU — HO6opPU ANA BUPOLLYBAHHSA MIKPOrpiH

KoHkypeHT 1 KOHKYypeHT 2 KoHkypeHT N



P

Henpsami KOHKYpeHTU — Ha6opu Ans BUPOLLYBAHHSA POCNUNHOK
BOAOMA

KoHkypeHT 1 KOHKYypeHT 2 KoHkypeHT N



P

Henpsami KOHKYpeHTU — geKop Ana aomy???

KoHkypeHT 1 KOHKYypeHT 2

KoHkypeHT N



HDopaTtok 1
PedbepeHcu ona HOBUX NPoAVKTIB



P

NMpuxknagn moXknuBuX NPoAYKTIiB

Mpuknan 1 Mpuxknan 2

Mpuxknan N



doaatTok 2
Mo)Xknuei NnUTAGHHSA ANNA
ONMUTYBOHHSA



P

LLlo noTpi6Ho pisHaTucsa y cnoXkusauis?

MutTaHHa 1 MutaHHs 2

MutaHHa N



USAID grow-some

BIA AMEPUKAHCBKOIO HAPOAY

fApocnas XXupguk f
+38 (096) 423-38-07
slavikzhydyk@gmail.com


https://www.facebook.com/profile.php?id=100008254936736
http://grow-some.com/
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